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Companion to the NAM India investment report (78/100, Positive). This piece grades the business against the five-pillar engine:
Sunrise, Leadership, Moat, Iron Fortress, and Free Cash Flow.

Reference price: Rs 1,046 (NSE close, October 1, 2026). Four pass, one patrtial.

Grades at a glance

Sunrise (financialization of Indian savings) PASS
Leadership PASS
Moat PARTIAL
Iron Fortress (balance sheet) PASS
Free Cash Flow PASS

Overall fit verdict: four pass, one partial. NAM India clears the five-pillar compounder bar: a superbly run,
fortress-grade cash compounder in a structural industry, whose durability edge (the moat) is thinner than
its economics suggest. Full investment report score: 78/100, Positive.
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Pillar 1: Sunrise, PASS
GRADE: PASS

The tailwind is the financialization of Indian household savings, and it is structural, not cyclical. Mutual fund
industry QAAUM is ~Rs 83.1 lakh crore (AMFI, April-June 2026) against a household savings pool still
dominated by physical assets; SIP contributions hit record highs through August 2026 with a moderating
stoppage ratio (AMFI data, per company commentary September 2026). Three company-specific gusts
strengthen the read:

First, NAM India is outrunning the sunrise itself. FY26 delivered the industry's highest mutual fund
market-share gain (+63 bps to a record 8.89%) among the top 10 AMCs, and Q1 FY27 was a record
quarter on every line (revenue +26.4%, PAT +27.2%).

Second, the passive sleeve is a second sunrise inside the first. ETF QAAUM grew 57% YoY to Rs 2.42
lakh crore at ~21.4% market share, Gold and Silver ETF AUM crossed Rs 1 lakh crore in 2026, and the
DWS collaboration (40% in the AIF management company, pending approvals) plus the SIF platform open
global and HNI distribution.

Third, B-30 penetration is still early: Rs 1.32 lakh crore, 19.8% of the MF book, in a country where financial
assets are concentrated in the top 30 cities. The 1,21,800-distributor network and 78% digital purchases
give NAM India two pipes into the next wave.

The partial-risk to note: the sunrise is regulated. SEBI's 2026 MF Regulations cut TER slabs and
brokerage caps, and management guides ~1-2 bps of annual yield decline. A sunrise with a TER guillotine
still counts as a sunrise, but it converts fewer basis points into profit each year. The pillar tests the industry,
and the industry passes.
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Pillar 2: Leadership, PASS
GRADE: PASS

Sundeep Sikka is one of Indian asset management's longest-tenured CEOs: joined 2003, CEO since
2009, ED since 2016, term extended to April 2031. The leadership record that matters: he steered the
franchise through the 2019 Reliance Capital exit and Nippon Life takeover without losing distribution or
share, integrated the 2016 Goldman Sachs AMC acquisition into India's second-largest ETF franchise,
listed the company in 2017 (India's first AMC IPO, 81.5x subscribed), and delivered the FY26 share-gain
record plus 17 successive quarters of HNI share gains. Re-elected AMFI Chairman in September 2025;
Harvard Business School AMP. That is the "did they do what they said" test, answered over 17 years.

Behind him stands Nippon Life Insurance, Japan's largest life insurer (~JPY 97 trillion in assets), at
71.80% ownership with zero pledged shares: a promoter that removes any capital question and brings a
global network (Nissay AM Japan, BBL AM Thailand, DWS partnership, Cathay SITE Taiwan).

Deductions, honestly stated: key-person risk is real at this tenure; the franchise is closely associated with
Sikka, and the 2031 term end is inside the compounding horizon. There is no external CEO-in-waiting
visible in public disclosures. The 5-year SIP retention of 52% (vs ~30% industry) is partly a management
achievement and partly a brand artifact; separating the two is hard. None of this overturns the pass: 17
years of building, one owned ownership transition, one executed cycle. PASS.
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Pillar 3: Moat, PARTIAL
GRADE: PARTIAL

This is the pillar where honesty costs the most. NAM India's moat claim rests on scale (4th-largest AMC),
the retail franchise (23.8 million unique investors, 38.8% industry share, the industry's largest), and the
ETF franchise. The evidence is real: record 8.89% MF share, the industry's biggest FY26 share gain, 17
successive quarters of HNI share gains, 52% 5-year SIP retention against ~30% industry. But
asset-management moats are shallow by construction:

e Performance is portable and investors chase it. A bad 18-month performance stretch can reverse
flows faster than any distribution network can replace them.

e TER s regulated, not earned. SEBI's 2026 framework cuts slabs and brokerage caps across the
industry; pricing power does not exist, only cost leverage.

¢ No captive bank means the distribution that matters most for equity share (~7.3% vs 8.89% overall) is
rented from IFAs and national distributors, unlike SBI, HDFC, ICICI, and Kotak.

e The passive tailwind is double-edged: the fastest-growing sleeve (ETF, ~15 bps) dilutes blended yield
against equity (58 bps), and Zerodha/Groww anchor the ultra-low-fee end.

The two strongest emerging moat candidates are the SIP granularity (a Rs 446 billion annualized book of

mostly sub-Rs 10,000 SIPs is stickier than any HNI book) and the operating leverage (66% margins mean
NAM India can absorb fee cuts competitors cannot). If the franchise holds 8.5%+ share through the 2026

TER reset and a full market drawdown, this pillar upgrades. Today: PARTIAL.
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Pillar 4: Iron Fortress, PASS
GRADE: PASS

The cleanest pillar in the set. Effectively zero debt: Debt/Equity 0.00x across all five years (the ~Rs 75
crore line is lease-related). Net worth ~Rs 4,659 crore; cash plus investments ~Rs 4,069 crore; trade
receivables ~Rs 79 crore. The treasury is ~6% of market cap, sitting in investments that also generate the
other income that smooths the P&L.

The fortress has already been tested: through the Reliance Capital parent collapse of 2018-19, the
business never raised emergency capital and never drew debt; the promoter changed and the franchise
grew. The ~90% dividend payout (Rs 21.50 in FY26, raised five straight years, ~2.06% yield) means the
fortress is not hoarded, it is returned. With an asset manager's capex (essentially zero beyond
technology), the balance sheet cannot break from operations. PASS, no real deduction.
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Pillar 5: Free Cash Flow, PASS
GRADE: PASS

An AMC is the closest thing to a royalty business in Indian equities: fees on AUM, no inventory, no
factories, capex near zero. Operating margins of 66.2% (FY26) convert almost directly into cash; FY26
PAT was Rs 1,528 crore on Rs 2,709 crore of revenue, and the company has paid out ~90% of profit as
dividends every year for a decade. The five-year arc (PAT Rs 743 crore to Rs 1,528 crore, +19.8% CAGR)
is cash the business actually collected, not accounting growth.

The watch item, stated plainly: AUM-linked cash flow is market beta. In a drawdown, AUM, flows, and the
MTM-driven other income (Rs 394 crore flattered FY24's reported margin) compress together, so FCF is
cyclical even though the business is asset-light. And the guided 18-20% expense growth (ex
ESOPs/one-offs) for the next 6-8 quarters is deliberate reinvestment that will slow FCF growth near term.
One cycle of history says it converts; the 2019 ownership transition and the 2020 crash both ended with
higher dividends. PASS, with the OCF-to-PAT coupling as the monitored metric through the reinvestment
phase.
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Summary

e Pillar 1. Sunrise: PASS, financialization of Indian savings plus the passive sleeve; fastest-growing
top-10 AMC rides it

e Pillar 2. Leadership: PASS, Sikka's 17-year record through an ownership change and a full cycle;
Nippon Life behind him; key-person risk noted

e Pillar 3. Moat: PARTIAL, scale and the SIP franchise are real but AMC moats are shallow; the TER
reset is the live stress test

e Pillar 4. Iron Fortress: PASS, zero debt, ~Rs 4,069 crore of cash and investments; survived a
parent collapse untouched

e Pillar 5. Free Cash Flow: PASS, royalty-like economics, ~90% payout for a decade; cyclical with the
market, as always

Four of five pass. The engine's read: a superbly run, fortress-grade cash compounder in a structural

industry whose durability edge (the moat) is thinner than its economics suggest. That matches the
investment report's 78/100 Positive: back the execution, price the cyclicality.

What changes the grade: Moat upgrades to pass if NAM India holds 8.5%+ MF share through the 2026
TER reset and the next full market drawdown without a flow reversal. Iron Fortress or FCF downgrades if
the company ever lever up for a large acquisition or if the payout is cut to fund one. Leadership
downgrades on any governance event or an unmanaged CEO transition.
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Sources

e Company filings and investor decks (NSE archives): Q1 FY27 and Q4 FY26 results and
presentations; January 2026 investor presentation; IPO proceeds monitoring report (September 30,
2025)

e smart-investing.in consolidated financials and dividend history; trendlyne dividend history
e The Hindu BusinessLine (April 27, 2026; IPO and 2019 acquisition coverage)

¢ JM Financial research notes (January 2025, January 2026); ICICI Direct Q2 FY25 and post-Q1 FY27
notes; MOFSL (August 2025); Kotak PCG (September 1, 2026); Elara (February 2026)

¢ Finnhub, StockAnalysis, Tickertape, Stockopedia, Equitymaster (market data, October 2026)
e AMFI industry data (April-June 2026); SEBI (Mutual Funds) Regulations, 2026

e Full source list in the companion investment report.
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