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Companion to the Bosch Ltd investment report (67/100, Selective Positive). This piece grades the business against the five-pillar

engine: Sunrise, Leadership, Moat, Iron Fortress, and Free Cash Flow.
Reference price: Rs 44,500 (NSE close, October 21, 2026, the last completed close before this report; the

exchange was closed on October 20 for Dussehra). Moderate-to-good fit, 3 of 5 pass.

Grades at a glance

Sunrise (demand grows, powertrain swaps) PARTIAL
Leadership PASS
Moat PASS
Iron Fortress (balance sheet) PASS
Free Cash Flow PARTIAL

Overall fit verdict: Moderate-to-good fit, 3 of 5 pass. Bosch Ltd clears the bar on leadership, moat and
the balance sheet, while sunrise and free cash flow are partial: demand grows while the powertrain swaps
to electric, and cash delivery pauses for the transition investment cycle. Full investment report score:
67/100, Selective Positive.
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Pillar 1: Sunrise, PARTIAL
GRADE: PARTIAL

The pillar tests the direction and speed of demand. Direction is favourable: Indian vehicle production
grows, premiumisation raises content per vehicle, and every regulation cycle adds Bosch content. OBD-II
norms from April 2025 lifted the two-wheeler business 69.1 percent in FY26. Power Solutions grew 17.6
percent. Tractors, commercial vehicle diesel and two-wheelers give the combustion base a longer Indian
tail than in Europe or China.

Speed and certainty are the deductions. The profit pool still sits in diesel and gasoline systems, and
electric vehicles delete that content before they add power electronics, motor and thermal content of equal
value. Bosch is buying its way into the new content (the Tata AutoComp e-axle venture, the TSF electronic
air systems venture, localised charge controllers), but none of it is yet visible at scale in segment prints.
Hydrogen, guided by management at 10 to 15 percent of Indian heavy trucks by 2030, is conceded to be
progressing slower than hoped. A demand pool that grows while its technology base is being swapped is a
partial sunrise: real, durable, and honestly graded. PARTIAL.
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Pillar 2: Leadership, PASS
GRADE: PASS

Grade the record, not the org chart. Under Managing Director Guruprasad Mudlapur (in the role since July
1, 2023, after serving as joint managing director, succeeding Soumitra Bhattacharya, who moved to
Chairman), the company accelerated revenue growth to 10.8 percent in FY26, exited the non-core
Building Technologies product business cleanly at a Rs 556 crore gain, completed the full acquisition of
Bosch Chassis Systems India, and signed two transition joint ventures with named partners, dates and
investment caps: Tata AutoComp (50:50, up to Rs 94 crore, Pune, operations mid-2026) and the TSF
Group venture (50 percent, Chennai, operations targeted end-2026).

Governance in the period reviewed is orderly MNC practice: promoters at 70.54 percent, flat since March
2020, zero pledging, no dilutive raises, with the FY26 dividend cut to Rs 270 a share (payout about 29
percent, from 75 percent in FY25) as cash was retained for the chassis acquisition and transition
investment. The deduction is structural and recorded without breaking the grade: strategy, technology and
royalty terms (about 2 to 2.5 percent of sales) are set with the German parent, and the listed company's
leadership does not control the group's decision to keep the software arm, Bosch Global Software
Technologies, outside the listed perimeter. Local leadership has delivered everything within its control.
PASS, with the test named: the two joint ventures ship on their stated dates and EV content becomes
visible in segment revenue.
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Pillar 3: Moat, PASS
GRADE: PASS

The moat is design-in depth compounded over decades, and the evidence is structural. A Bosch system is
qualified into a vehicle platform years before production, with tooling, calibration and validation sunk by
both sides. Switching supplier mid-platform is expensive and risky, so incumbency renews itself platform
after platform. The breadth is unmatched in India: injection, powertrain control, braking, steering, sensors,
electronics and tools from one supplier, backed by the research budget of the world's largest automotive
supplier, licensed to the Indian company at a royalty of roughly 2 to 2.5 percent of sales.

The second layer is regulatory. Each norm step, emissions, safety, diagnostics, adds content that Bosch
already makes: OBD-II exhaust sensors are the current proof, growing the two-wheeler line 69.1 percent in
a year. The third layer is the parc: decades of Bosch components in Indian vehicles feed an aftermarket of
spares, diagnostics and workshop services (the MICO name still earns there) that a challenger cannot
replicate without the installed base.

The limits are named. The moat protects content per platform, not the powertrain itself: an electric platform
has no injection system to defend. Vehicle makers are unbundling EV content to specialists and in-house
units, platform by platform. And the deepest technology is licensed, not owned in India: the moat's walls
are maintained in Stuttgart. A moat that fully covers the combustion and electronics present, and honestly
thins at the electric platform boundary, is a pass. PASS.
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Pillar 4: Iron Fortress, PASS
GRADE: PASS

This is close to a textbook fortress. Borrowings were Rs 7 crore at FY26 end against net worth of about Rs
14,847 crore. Cash and bank balances were about Rs 1,355 crore and investments about Rs 7,361 crore,
a liquid book of about Rs 8,700 crore, more than a thousand times borrowings. Other income on that book
has run at Rs 800 crore plus a year, a quiet second profit line.

The structure reinforces the grade. The company funds expansion, chassis consolidation and joint
ventures, from internal accruals and the investment book, not from lenders. Promoters hold 70.54 percent
with zero pledging, so there is no pledge overhang above the walls. Return on capital employed of about
22 percent is earned without financial leverage.

One watch item is recorded, and it does not break the grade. Return on equity of about 15 percent
(Screener) is diluted by the size of the low-yielding treasury book: the fortress is stronger than the returns it
currently earns. That is a valuation deduction, already taken in the investment report, not a solvency
question. PASS, with the monitored metric named: the investment book gets deployed into transition
assets or returned, rather than compounding at treasury rates inside a premium multiple.
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Pillar 5: Free Cash Flow, PARTIAL
GRADE: PARTIAL

This pillar grades cash delivered after the business has taken what it needs, and Bosch's delivery is real
but uneven. Operating cash flow was about Rs 2,232 crore in FY26 against adjusted profit of about Rs
2,347 crore: the conversion of the core business is sound, and a dividend of Rs 270 a share (about Rs 796
crore) was declared without borrowing.

The deduction is what expansion took. Reported free cash flow was negative in FY24 and again in FY26,
as capital expenditure rose for the EV, electronics and chassis programmes and the chassis consolidation
absorbed cash. Free cash flow was positive in FY22, FY23 and FY25 in the reviewed series, so the
pattern is investment cycles, not a broken cash engine. But a pillar that passes only in the years between
investment programmes is a partial pass by this engine's rules.

The honest caveat is direction, not quality. If the joint ventures and chassis scale convert today's capex
into segment profit by FY28, this pillar upgrades on delivery. If EV investment keeps absorbing each year's
operating cash flow while the combustion base shrinks, it downgrades. On the five-year record in front of
us, with conversion proven and delivery interrupted by a deliberate investment cycle, the grade is partial.
PARTIAL.
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Summary

e Pillar 1. Sunrise: PARTIAL, vehicle demand, premiumisation and regulation grow content
(two-wheeler up 69.1 percent on OBD-Il), but the combustion profit pool is being swapped for EV
content that is not yet at scale, and hydrogen is slower than hoped

e Pillar 2. Leadership: PASS, revenue growth accelerated to 10.8 percent in FY26, a clean non-core
exit at a Rs 556 crore gain, chassis consolidated, and two transition joint ventures signed with dates;
the structural deduction is parent control of strategy, technology and royalty

< Pillar 3. Moat: PASS, design-in incumbency across injection, braking, steering, electronics and
sensors, regulatory content tailwinds, and a parc-fed aftermarket; the moat thins at the electric
platform boundary and the core IP is licensed from the parent

e Pillar 4. Iron Fortress: PASS, borrowings of Rs 7 crore against net worth of about Rs 14,847 crore,
cash and investments of about Rs 8,700 crore, promoters at 70.54 percent with zero pledging

e Pillar 5. Free Cash Flow: PARTIAL, operating cash flow of about Rs 2,232 crore in FY26 and a
funded dividend, but reported free cash flow negative in FY24 and FY26 as EV and chassis
investment absorbed the year's cash

Moderate-to-good fit, 3 of 5 pass. The engine's read: Bosch passes every pillar that describes the
company's defences: leadership delivery, the design-in moat and the fortress balance sheet are top tier for
Indian auto components. The two partial pillars describe the weather and the investment cycle, not the
ship: demand is real while its technology base changes, and cash delivery pauses while the company buys
its electric future. That matches the investment report's 67/100 Selective Positive: the franchise grades
higher than the current cash print, and at about 56 times adjusted earnings the price, not the business, is
the constraint.

What changes the grade: Sunrise upgrades to pass if EV and electronics revenue becomes a disclosed,
growing segment block, and downgrades to fail if combustion revenue declines outright for two
consecutive years. Free Cash Flow upgrades to pass if it stays positive through the joint venture ramp.
Moat is re-graded if a major Indian platform is lost to unbundled EV sourcing. Leadership is re-graded on
the joint ventures shipping on their stated mid and end 2026 dates.
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Sources

e Screener.in company page for BOSCHLTD, accessed October 22, 2026: balance sheet (net worth
about Rs 14,847 crore, borrowings Rs 7 crore, cash about Rs 1,355 crore, investments about Rs
7,361 crore), cash flow (FY26 operating cash flow about Rs 2,232 crore, free cash flow negative in
FY24 and FY26), shareholding (promoters 70.54 percent, zero pledging)

e Company results and press release, FY26: revenue Rs 20,035 crore, up 10.8 percent; adjusted PAT
about Rs 2,347 crore; Mobility sales up 16.9 percent, Power Solutions up 17.6 percent, two-wheeler
up 69.1 percent; FY26 dividend Rs 270 a share, payout about 29 percent

» Deal disclosures: Building Technologies hive-off effective May 1, 2025, exceptional gain Rs 556
crore; Tata AutoComp 50:50 joint venture, March 2026, up to Rs 94 crore; TSF Group joint venture,
May 21, 2026, Bosch Ltd 50 percent; Bosch Chassis Systems India acquisition completed July 1,
2026

e Company and group material: Managing Director Guruprasad Mudlapur since July 1, 2023; royalty
about 2 to 2.5 percent of sales; Bosch Global Software Technologies is a separate unlisted group
company; hydrogen guidance of 10 to 15 percent of Indian heavy trucks by 2030, progressing slower
than hoped

DalalBytes Research. Estimates labelled as such are DalalBytes modelling. Verified facts are drawn from the sources above as at
October 22, 2026.
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